Success Start Guide

Welcome to
Cotton Chicks!
Congratulations on your decision to begin your
Cotton Chicks business. We’re so excited you’ve
joined us and we know your family and friends
will be too!

You don’t
have to be
great to get
started. You
just have to
get started
to be great.

Cotton Chicks was founded on the principle of making a
difference…one woman’s life at a time. The goal was to create
a fun business with a product that makes people look and feel
great with what they are wearing.
At Cotton Chicks we believe in possibilities, not impossibilities.
No matter what your dream is, we consider it a privilege to walk
alongside you and help get you there.
We’re committed to providing a business where every Stylist is confident to
share the fashion and the business opportunity. With outstanding incentives,
services and amazing clothing, you’re sure to build the business of your dreams.
We have created a Success Start Rewards Program to assist you in achieving
profit and rewards quickly. This program is designed to help you build a
strong foundation for your business during your first full three months of
business. This guide will both direct and inspire you as you work toward
achieving your goals. As you follow it’s simple and proven benchmarks, you’ll
find yourself on the road to business success.
Before we get started, set your Kit on the table and take a photo. Post your
photo to Facebook, Instagram, and/or announce to your friends and family you
have started your own Cotton Chicks business. Take some photos of yourself
wearing our clothing - they will be impressed by our beautiful designs.

Best wishes on your new
beginning. We can’t wait to
celebrate your success!
- TERI AND THE COTTON CHICKS TEAM!
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Earn Great Rewards Through Sales,
Sharing the Business or Both!
Your first three months in the business are the most important. By following your
Success Start Rewards Program, you’ll earn your commissions AND you’ll have
an opportunity to earn over $1000 in products as well as other rewards. One of the
benefits of getting on the Success Start Rewards Program is that you will be using a
proven system for doing business and earning money; plus, a program that can help
you create long term success for your business.
Each month you’ll have an opportunity to earn exciting product rewards both through
selling and sharing this amazing business with others. By stretching yourself in both
sales and recruiting, you’ll not only earn hundreds of dollars in products but you will
advance in the career plan, earning you additional income.

BRING A
FRIEND!
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_

_
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IN SALES

100

150

_

1500
IN SALES
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Once you have $1000 in sales anything over that amount
will automatically roll over into the 2nd Month. Example,
sell $1300 in the first month and $300 is already applied to
Month Two, so just keep selling.

Did you know that
statistics show you’ll
have more fun and

RECRUIT
REWARDS

earn more when you
and a friend start your
businesses at roughly
the same time? So
invite your friends to
learn more and join
you on this exciting
new venture. You will
also begin to earn more
money and your friend
will too!
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Recruit 1 in First Month:

Earn a professional rolling clothing
rack to display your clothing

For every person recruited
during the program after the 1st
recruit in the first Month, you
will earn $100 in product credit.
When you recruit 3, you earn
$
300 in product credit, and so on!

VALUED AT $1 0 0

_ ULTIMATE SUCCESS START BONUS _
Achieve

& You Will Earn

Recruit 3
+ Earn $5000
in Sales

Exclusive 14k Gold
Monogrammed
Bracelet (Value: 400)
$
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Working Your Business in Multiple Ways
There are multiple ways to work your Cotton Chicks business. Whether you came
in with the Influencer Kit, Starter Style Kit, or our Full-On Fashion Kit, you are
going to want to expand your business in multiple ways in order to create multiple
income streams:
1. I N-HOME PARTIES: Typically, you will get higher engagement and amount

of sales through an in-person event.
Most of the examples laid out in this booklet are covering in-person events, but in 2020 with
COVID-19 we have all had to learn to adapt and move our businesses online. Because we won’t
know when we are able to resume, we are also adding some additional information on how to
transfer these basic skills into an online party.

2. O
 NLINE PARTIES: If you came in as an Influencer, this may be your

preferred way of doing business. In 2020, many Stylists have seen great
success through using this method. This also allows you to reach a
broader audience and build your teams anywhere in the country.
3. T RADE SHOWS & CRAFT FAIRS: These types of events are a great resource

for getting additional sales, booking, and recruiting leads. This will attract
you to an audience outside of your circle of friends and family.
4. G ROUPS: There are many different types of groups you can belong to on

Facebook, and groups that may allow you to advertise your business. It is
also a great idea to have your own exclusive VIP Facebook group where
your customers can view new styles, learn fashion tips, hear about the
many customer specials, and just have fun!
5. R
 E-SERVICING YOUR PAST CUSTOMERS: Even though you may passively

do this through your VIP group, follow up with your good customers can
be extremely rewarding. Your direct sales business is all about building
relationships. Good custom care is one of the easiest ways to build long
lasting relationships and have satisfied customers for years to come.

Follow this 2-Booking Method to Achieve Your
Success Start Rewards Program
YOUR FIRST 2 LAUNCH PARTIES
Schedule Your Parties Today!
Your very first party is your Launch Party. Schedule this party within the first 20 days
of becoming a Stylist. Your Launch Party is a great way to gather your friends and
family together to let them know you’re embarking on a new professional journey and
let them experience some of our amazing designs.
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Hosting a Launch Party is also the perfect way to get your business off to a great start.
You’ll be able to practice your presentation, gain confidence and show potential Hosts
how fun and easy it is to have a party. And because you’ll be both the Stylist and host,
you will earn income AND additional product to share at your upcoming party.
A good idea is to schedule a second Launch Party - a “backup”- just a few days later. By
scheduling two parties very closely together, this will give you immediate practice, boost
your confidence and help you become more familiar with the product line. Create some
excitement by seeing the reaction of your guests!
If any guest tells you they can’t make it to the first party, simply say,
“That’s okay Maria! I’m having a second one on _________ for those that can’t
make it to the first-- would that work better for you?”
By holding two parties, you’ll be off to a fabulous start by getting the practice you need
and reaching more people. For best results, don’t mention the second Launch Party
unless a guest specifies they can’t attend the first one.
Depending on the sales, you can combine both parties into one or split them up for
two great parties!
This can be done online or in person. It’s a good idea to have one live party if you can,
to better showcase the clothing and see the reaction from your guests. Regardless, it’s
also a good idea to have an online show via Facebook to include all of your friends and
family who do not live in the area.

YOUR SECOND 2 PARTIES
Get Two More Bookings
Now let’s book two additional parties on your calendar even before you hold your
Launch Party! This will be a great way to fill your calendar and get your business off
to a successful start.
If someone is unable to make it to either of your two Launch Parties, simply say,
“Laura, how I could really use your help is by scheduling one of my first Parties!
Your friends will love it; it’s a lot of fun and they will get to experience our classic
and high quality fashions firsthand. You’ll be helping me get established in my new
business and get the practice that I need. In return, you will be treated to a very
generous shopping spree of FREE and discounted products! Do you think you could
help me out?”
By getting two additional parties, this will ensure that you will earn your first level
of your Success Start Program! (Remember any extra you sell over $1000 is applied to
Month 2 and you’ll be on your way to reaching your Level 2 Rewards!)
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Create Your List of 100

NEIGHBORS

PLACE OF WORSHIP FRIENDS / MISC.

CO-WORKERS/FORMER CO-WORKERS

SPOUSE’S CONTACTS / CO-WORKERS

SOCIAL GROUPS (PTA, DANCE, BASEBALL)

OLD FRIENDS (YOU’VE BEEN MEANING TO CALL)

CONTACTS THROUGH CHILDREN

SCHOOL FRIENDS

Creating a contact list is an excellent tool that will help you get off to a great start.
You can use this contact list as a resource for potential guests, hosts and even future
team members.
To begin creating your list, scroll through the contacts on your phone, your address
book and your friends on Facebook. You can use the groupings below to help you
think of others to add to your list. During your Success Start Program, commit to
making six calls from your list each day, asking these acquaintances to host their
very own party.
Remember to ask them for referrals; who do they know who wants to update their
wardrobe and wear beautiful, on-trend fashions. For those you think may enjoy the
business, suggest they take a look at the opportunity as well.
Begin your list here on this page, but plan to move it to a notebook, as you’ll
be using this list long into the future. You’ll soon discover, you’ll never run
out of people to call about your new business.

FRIENDS

SOCIAL MEDIA CONNECTIONS

FAMILY
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Inviting Guests: Easy as 1-2-3!
There are multiple ways to work your Cotton Chicks business. Whether you came
in with the Influencer Kit, Starter Style Kit, or our Full-On Fashion Kit, you are
going to want to expand your business in multiple ways in order to create multiple
income streams:
1. PICK UP YOUR PHONE AND INVITE THEM PERSONALLY! Let them know how important

IMPORTANT STEPS FOR SUCCESS

it is to you that they come. Encourage them to save the date and bring a friend. Think
of a friend they may know, and suggest they bring them. You can say something like,

OVER-INVITE. One key to a successful Launch Party is to have
as many attendees as possible. Remember, only about a third
of those invited will be able to attend. Ideally, you would love
to have 10-15 guests. Start making your guest list using your
cell phone address book and your Facebook friend list. (That
seems like a lot of people, doesn’t it? But the average person
has 359 friends on Facebook.) One of the most effective ways
to invite is by a personal phone call, but you’ll discover that by
reaching out to your guests 3 times, you’ll increase attendance
even more. See below for the 1-2-3s of Inviting!

“Hey Amanda! I’m hosting a Launch Party for my new business next Sunday and
I would love to have you attend and let me know what you think. You’ll have a lot
of fun and get to experience some beautiful, trendy, and comfortable clothing. I am
confident there are some fashion items you are going to fall in love with! Do you
think you can make it?”

MAKE YOUR WISH LIST. Not only will you be a Stylist at your

Launch Party, you will also be able to play host! Create a wish
list of all the items you hope to earn at your Launch Party. This
is a great way to add to your kit.
LEARN FROM YOUR LEADER. When your upline Leader lives

nearby, they may offer assistance with your Launch Party.
Your upline will bring their personal expertise and wisdom as
well as assist you in getting bookings and enrolling new team
members. They will also assist with any questions and order
taking. When doing online parties your leader can join you
on zoom and assist you. They will also guide you and offer
expertise and wisdom before and after the party. Beforehand,
you’ll simply practice what to say so that you are familiar with
how to talk about the clothing, and give the three talks of the
party: Opening, Booking and Recruiting.
ENLIST A FRIEND. Ask a friend if at your Launch Parties, they

will help you with refreshments and latecomers. (This is also a
great way to have your friend test drive a Cotton Chicks business
of her own! Be sure to talk to her after your Launch Party about
whether she could see herself doing something like this, too).

2. 7 DAYS BEFORE SEND AN INVITATION! You can send e-vites, Facebook invitations, or

even mail postcards.
3. MAKE REMINDER CALLS! A few days before, call or text her to remind her that you’re

looking forward to seeing her. You might say something like this:
“I’m really looking forward to having you at my Launch Party! You’re going to love
learning more about how you can reinvigorate your wardrobe with some new high
quality fashion. Cotton Chicks makes it so simple to put together something beautiful
and unique. You should bring a friend along!”

YOUR THIRD 2 PARTIES
At your Launch Party
Your Launch Party will be an excellent place to acquire two or more additional
bookings. (Remember, you got your first two bookings from people who couldn’t
attend your Launch Parties.) One of the keys to your guests wanting to host a party is
your enthusiasm and excitement. People enjoy being around people who are excited, so
share your passion for your new business!
While everyone is enjoying your party you will have an opportunity to ask each guest
to host their own party to help your business get off to a great start and get some fun
fashions absolutely free. As you spend time with each guest, you can say something like,
“Jasmyn, wasn’t this a lot of fun? Would you consider hosting a party of your own?
I’m sure your friends would really love it and it would really help me get off to a
great start in my new business! We treat our hosts so special – the rewards are
really amazing!”
You can also invite them to look at the business opportunity.
“Lisa, I’ve learned that friends who do the business together actually have more fun
and greater success. You should think about doing this with me—you’re someone I
would love to work with!”
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Building Your Business’ Foundation with Bookings

host wants to have a great party, they may not know how. It’s important to begin Host
Coaching as soon as you book your Party.

Did you know that statistics prove Stylists who start with a Launch Party and at least
five additional parties on their calendar have a higher rate of success than others? By
working to get those first six parties on your calendar, you lay a firm foundation for a
great business!

Use the following tips to help coach them to increase their party attendance, which
will also increase your booking and team building ratios and keep your calendar filled.
This will also generate more income for you.

By having six parties in a concentrated period of time, you will become more familiar
with your products and more comfortable with your presentation. You will also pay off
your investment and start earning a great income.

COACH HOSTS TO OVER-INVITE. Each party is unique, but generally 1 in 3 guests can
attend. Share with your host the 1-2-3 of Inviting, found on page ___ of this guide.
Remind them that e-vites and invitations on Facebook are good, but the personal
invitation is the most valuable!

There is no better way to get good at your business than practice, practice, practice.

YOUR BUSINESS IS BUILT ON BOOKINGS!
Your first six parties will help you build your confidence, start earning income quickly
and will introduce you to people you don’t know. When you get bookings from these
parties , you’ll be reaching out to a world of people you most likely wouldn’t have met
otherwise. Although your friends and acquaintances will absolutely help you launch
your business, it’s the people you don’t yet know who will continue to help you build
your business.
If someone says “No” don’t take it personally, it has happened to everyone. Just move
on to others you know. If you continue to offer, you’re going to find people interested.
Remember, hosts have the opportunity to earn wonderful free and discounted clothing
while enjoying these wonderful collections with their friends. What’s not to like?

WHAT TO SAY: SAMPLE SCRIPTS
“I’m so excited! I just started a new business with Cotton Chicks. We have the most
on-trend and versatile selection of fashion designs on the market. I’ll be teaching
people how they can add to their wardrobe with classic items that stay in style. I’d
love to get together with you and your friends to help you with your styling needs.
Can you get a few friends together for a fun night in?”
“Hi Laura. Have I caught you at a good time? Great! I’ve started a new business
and it’s called Cotton Chicks. It is a women’s clothing company that offers some of the
latest styles and fashions. Their fabrics, prints and colors are amazing, some of their
fabrics are even organic. It would mean so much to me if you could gather a group
of your girlfriends and host a party. It is so much fun and I bring everything to you.
The ladies love being able to touch and feel and try on all the clothing. The best part
is you earn hostess credits hosting the party. Do you think you could help me out?”

SUCCESSFUL HOST COACHING
When a host has a great Cotton Chicks Party, it’s a win/win/win situation. Your host
has a wonderful time with friends and is able to earn fantastic rewards; their guests are
able to experience our amazing line of clothing; and you will earn an income.
The secret to a successful party is simple: Host Coaching. That’s because while your
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REMIND HOSTS TO SEND OUT INVITATIONS WITH PLENTY OF LEAD TIME. The phone calls
or text messages to save the date should be made immediately after booking, while
your host is excited. The e-vite or mailed invitation should go out 7-10 days before the
show. Follow up calls and e-vites are important connections, but giving them time to
plan helps increase attendance.
ENCOURAGE HOSTS TO GET OUTSIDE ORDERS. These increase her Host Rewards, so
they are well worth the time! Remind them when guests are unable to attend they can
go to your personal website to their Online Event and place an order that will count
toward their party totals.
WHAT MATERIALS DO YOU NEED TO GIVE TO YOUR HOSTESS? Look Books, Postcards.

HOST COACHING IS AS EASY AS 1-2-3
Before you reach out to your hosts, it’s important to find out which method of
communication they prefer. Here are a few quick tips for connecting:
PHONE. Some of your hosts will prefer to be contacted by phone (Or having you call

through Facebook Messenger). It’s important that you confirm their number and ask
them the best day and time to reach them. You will always want to keep calls short
and sweet. Keep her excited, engaged and informed, without keeping her on the phone
for an hour!
TEXT. Some of your hosts (especially those who are younger) may prefer that you text
them. Try to give all the information in as few texts as possible. It’s okay if some are
long! It’s better for them to read 3 longer messages, than 15 short ones. The constant
buzzing could get annoying!
E-MAIL. E-mail is another method of communication that your Hosts may prefer. If

you are sending an e-mail, be sure to let them know ahead of time your e-mail address
so they can make sure you aren’t marked as spam. Keep e-mails short and simple
and use bullet points as they are easiest to read. If your host prefers this method of
communication, be sure to ask her for a secondary way to contact her, just in case your
e-mails land in her junk mail.
SOCIAL MEDIA. Some of your hosts may also prefer you contact them through social

media platforms, like Facebook. Be sure she adds you as a friend so your messages go
into her inbox and not her “Other” folder.
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TEXTING

COACHING YOUR FRIENDS & FAMILY

Texting is a great tool to use as a reminder for your host’s guests! Teach your host to
text them to save the date and remind them about the show.

During the first months of your new business, you’ll be coaching people you know,
which may seem a little awkward. You can make those conversations a little more
comfortable if you say something like,

TEXT SCRIPTS
First Text: To Save the Date
“Cotton Chicks Party at my house October 25th at 7pm! Who’s in? You’ll get to
experience a beautiful clothing collection where you can see, feel, and try on some of
latest styles and fabrics on the market. Be sure to bring a friend!”
“New on-trend clothing company! Meet at my house November 18 @ 5pm for a
Cotton Chicks party. Would love to see you! Bring a friend!”
“Come and see some beautiful fashions to add to your wardrobe! These are classic
pieces with fabrics that will last! Meet at my house on Sunday at 1pm. Bring your
best friend! Text me for details.”
“Want to know more about a new fashion forward company with unique fabrics and
designs? Find out more at my house this Thursday. 8pm! Bring a friend!”
“Lisa, you have to save the date for June 5th! We’re going to have a lot of fun while
learning more about Cotton Chicks, they have fun unique and trendy clothing for all
occasions!”

Second Text: One Week Before (Friendly Reminder)
“Hey there! Don’t forget about the Party next Wednesday at 6pm at my place!
There’s plenty of room so feel free to bring a friend!”
“Just making sure you’re coming to my place next week after church for my Party!
I’ll have snacks and drinks. Don’t forget to bring your sister!”

Third Text: Day Of
“Hey Sheila. Just wanted to remind you about my Clothing Party tonight with
Cotton Chicks. We’re going to learn about some amazing new fabrications in the
fashion industry. We will also give tips on how to style yourself to create a unique
look with our one of a kind designs. Be sure to come by and why don’t you bring your
sister?”
“Can’t wait to see you tonight! Come hungry - there will be snacks and drinks. Can’t
wait for you to see their beautiful clothing line!”
Remind your host that “group texts” can create confusion, so they can simply copy and
paste their message to send it to their guests, including those who haven’t RSVP’d yet.
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“Renee, I need to practice doing a good job of coaching my hosts. Would it be okay if I
did this with you ‘by the book’ to get more practice?”

SUCCESSFUL PARTY
One way you can become more confident and skillful as a Stylist is to practice what to
say at your party.
Here are the six key elements of your show, scripted to create enthusiasm and excitement.
1. MEET AND GREET

4. BOOKING TALK

2. OPENING TALK

5. RECRUITING TALK

3. PRODUCT PRESENTATION

6. FULL SERVICE CHECK-OUT

MEET & GREET: AS PEOPLE ARE ENTERING THE PARTY
Your true objective at the Party is to create desire. If you create desire for the product,
you will get sales. If you create a desire for hosting, you will get bookings. And if you
create desire for the opportunity, you will get sponsoring leads.
Creating desire starts right at the
beginning. The fun begins the
minute the guests walk in the door,
so it is very, very important for
you to have your entire display and
paperwork set up and ready to go
before the first doorbell rings. You
are creating the fun environment, so
it’s important for you to meet and
greet your host’s guests.
Don’t miss this part of the Party, as
it will set the tone for the rest of the
evening. Even offer to answer the door,
so your host can focus on entertaining
and mingling with her guests.
As you meet them, introduce yourself
and get to know them. Let them
know what they can expect from the
evening and find out their experience
with the product.

A conversation might
sound something like,
You: “Hi, my name is Alyssa, and you are?”
Sarah: “I’m Sarah.”
You: “Sarah, is this your first time at a Cotton
Chicks Party?”
Sarah: “Yes, I’ve never been to one before.”
You:“Well, thank you so much for coming!
Tonight, I am going to show you some fabulous
pieces of clothing to add to your wardrobe.
Our styles are very classic, and made with
highest quality fabrics that are made to last.”
Sarah: “I’ve been meaning to update my
wardrobe, actually.”
You: “Great! We are going to start shortly,
so feel free to take a peek at the clothing rack.”
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OPENING TALK: THE BEGINNING OF THE PARTY
“Hi, my name is _____________. Can I have a quick show of hands of those of you
who have never been to a Cotton Chicks Party? Great!
I want to thank _________ for having me in her home. Let’s take a minute
to get to know one another. Introduce yourself and let me know how you know
____________.
Ladies tonight you are in for a real treat! Cotton Chicks is a new company,
specializing in high quality fabrics and timeless pieces for any wardrobe. I’m going to
share these awesome pieces as well as share several fashion tips. We have something
for every style and every size.
You’re going to fall in love with our classic pieces. The clothing line are amazing
and a Party is a wonderful reason to gather with friends and find new favorite
pieces. And I’ll even show you how to get your favorite pieces for free—most of our
hosts earn about a $100-$200 in free products and a chance to shop at 50% off !
Today I will be doing a short presentation teaching you how to update your
wardrobe with classic pieces that never go out of style. I am confident that you are
going to fall in love with the simplicity of Cotton Chicks. If you are unable to get
everything you want tonight, which we so often find is the case, you’re going to want
to consider having your own Party with your friends.
As you watch me do the Party you’ll see my job is fun and it’s pretty simple. Cotton
Chicks has made it so easy that you don’t have to have any design experience to join
our team. Cotton Chicks is a new company that truly cares about their Stylists.
Maybe many of you are looking to add an extra stream of income, and would like
to be part of a ground floor opportunity. If anyone would like to take home some
information this evening, or just to take a closer look at what we have to offer,
please let me know and I’ll be glad to send you home with some.
Again, I would like to thank _______________ for hosting today’s Party. I know
each and every one of you work so hard and you all deserve this fun night out with
friends. Now with that, I would like to introduce you to the wonderful world of
Cotton Chicks.”

PRODUCT PRESENTATION: SHOWING THE PRODUCTS
You want your entire presentation to be short, simple and enthusiastic. In fact, it
should be entertaining and educational at the same time. You don’t want to get too
detailed into every single clothing item.
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PARTY TIPS:
DECIDE WHICH STYLES YOU WILL SHARE: Choose 2-3 of your
favorites from each collection. Talk to your Upline or Leader about
other items you can share.
USE TESTIMONIALS BECAUSE THEY SELL. The more stories and
testimonials you can use in your Party, the better. Testimonials
show that our clothing is loved and worn by many. If the host
already has some of the clothing or if there are guests who have
attended before, you can ask them to talk about their favorite pieces.
SELL THE BENEFITS, NOT THE DETAILS. Stick to the benefits of
our clothing line and how timeless it is. Your customers need
to understand how our clothing is going to make them feel
fashionable whether they’re going to a picnic or a nice restaurant.
USE GOOD ADJECTIVES. By using different word choices like
beautiful, on-trend, gorgeous, fashionable, romantic, feminine,
etc. you won’t sound like you’re repeating yourself. Be sure to use
adjectives while selling the benefits. For example, “This dress is
so versatile! You can really see yourself wearing it to pick up your
kids from school or on a date night.” or “This is a gorgeous popular
blouse, and can really be worn with anything!”
PLANT MORE BOOKING AND RECRUITING SEEDS. You need to
be planting seeds throughout your Party. You want to plant three
seeds during your product presentation. For bookings, you can say
something like, “This is a piece you might choose as your half-price
item when you host your own Party.” With sponsoring you can
share why you started your business and what it has done for you
and your family.
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BOOKING TALK: AFTER THEY HAVE SEEN THE PRODUCTS
“By now, I’m sure you’ve fallen in love with many of our wonderful pieces and you
can see how our clothing line is perfect for any occasion. And I’m sure you are all
thinking that the free shopping spree is sure sounding good. All you have to do is
set aside one night, let me do the work, have a fun time with friends, and receive a
shopping spree on me! It doesn’t take a lot of time and your friends are going to love
how easy it is to wear these beautiful designs that reflect your own personal style. So,
I want to encourage everyone to just say yes!”

RECRUITING TALK: HOW TO JOIN THIS BUSINESS OPPORTUNITY
During the presentation, say something like…
“Ladies, I’d like to take a moment and tell you a little about myself…”
Here’s where you’ll share 2-3 sentences about yourself. Remember, not too long!
You want to keep the focus on your host and their guests.
Towards the end…
“Tonight, you’ve seen how much fun and easy my job is. And maybe you’re looking
for a fun, flexible way to earn some extra income. If you would like to take a closer
look at what Cotton Chicks has to offer, please let me know and I will send you home
with some information. Imagine what an extra $750-$1000 could do for you at the
end of the month, working just one to two days a week. So, if you would like some
information, please let me know and I would gladly send it home with you.”

FULL SERVICE CHECKOUT: THE END OF THE PARTY
By now in the Party, you’ve gotten them excited about our clothing line, done a
fabulous presentation and everybody is engaged and having fun. You’ve done your
booking and recruiting talk, and are ready to now begin the closing process.
It’s important that you remain engaged during the closing. It’s important to be present
and in the room while your guests are looking at your selection of pieces and through
the Look Book, as well as trying pieces on. You can say something like,
“Okay everyone, feel free to look through the products I have with me, try anything
on and don’t be afraid to mess up the rack!”
Be sure to stay by the table to answer questions. This gives you the opportunity to
cover more products than what was in your presentation. Once the guests start to head
back to their seats to check out the Look Book, say something like:
“Okay ladies, here is your Look Book! But not everything we carry is in the book
- take a look at my clothing rack here, and visit our website for our full selection.
I will be walking around to assist you with your purchases today so feel free to ask
any questions.”
When people are ready, you are ready to begin the full-service check out. If they don’t
have their order form filled out, begin by helping them do so. If they already have
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the order form filled out, go through their order and make sure they have everything
they need. Don’t focus on the total! Look at the clothing they have ordered. Is there
anything missing that could make their selections more complete?
Not only is that exceptional customer service, it will also ensure you earn even
more income!
Once you’ve totaled the order, thank her and ask whether she had fun at the Party. This
is also where you will want to ask if she would consider having one with her friends.
Then, as a full-service checkout, ask if she’d be interested in taking home some
information to take a closer look at what Cotton Chicks could do for her and her family.
Remember, if you help them with their needs, selling is easy!

Online Parties
Doing an online party is very similar to an in-person party, just on a different platform.
Each of the 6 key elements will apply, but in a slightly different format.
There are many ways to do an online party: some use a 3-day span, 5-day span, 7-day
span, 10-day span, and even a 14-day span -- but across the Direct Sales industry,
the most popular is 5 day party-span. (But of course, you should do what is most
comfortable for you and your host.) Below are some ways to integrate the 6 keys
elements into a 5 day party:
DAYS ONE AND TWO: Should be pre-posts. This is a way to engage your audience, allow

them to learn a little more about the Cotton Chicks collection, getting to know you,
learning more about hosting, and the business opportunity. Some pre-posts could include:
• Meet & Greet (How do they know the host? Have they been to a Cotton Chicks
party before?)
• Do they own any Cotton Chicks pieces? If so, what do they love about them?
• Your Opening: You should include your three services (Shop, Host, Earn)
• What makes Cotton Chicks unique?
• How can they host and get their favorite pieces free?
• How easy is it to start a Cotton Chicks business?
• Within the first two days, it’s also a good idea to do some product video posts
(showing the physical pieces, and the designs and versatility of our clothing.)
DAY THREE: The Live Portion of Your Party. This should be kept to a minimum of
20-30 minutes max.

• This is a way to have fun with your guests, show ideas, talk about the clothing, and
again talk about booking, hosting, and business opportunities. (Some people like to
play a group game for engagement or do a door prize drawing with the guests.)
• To get more attendance on the live portion, be sure to do a pre-post about the
drawing for people who attend the party.
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• You can also offer a valet check out service (this is a one-on-one connection after the
live portion for assisting them with their purchase.)
• You might say something like:
“Ladies, if you know exactly what you want to purchase tonight, then feel free to go
to the link and place your order. If however, you’d like more personalized service,
maybe some help with your selections and sizing then I recommend a valet check
out. It will take about 10 minutes and we can do it by phone or through zoom,
whichever works best for you!”
• Then, post some choices of times right after the party and over the course of the next
day. This will help you increase your sales, as well as to allow you to do a full service
check out. After they select their time, you will reach out to them individually to see
how you do the check out.
DAYS FOUR AND FIVE: Are reserved for taking orders and After Party Posts, which

would include your booking and recruiting information again.
For a successful party, having your pre posts and pre party videos ready will allow you
to be more efficient and do more parties in a single week.

RECRUITING: SHARING THE OPPORTUNITY
Often a new Stylist thinks of building a team as something that only experienced
people have mastered; that they should become good at selling and booking before
sharing the opportunity with others. Nothing could be further from the truth. Now is
the perfect time to share your business with others!
So, who do you know that might need some additional income, that genuinely likes
people, or might just be someone you’ve always wanted to work with?
Your experience is even more rewarding when you start with a friend, with whom
you share ideas and successes. Fun, friendship, recognition and financial rewards are
all great reasons to start a business. We have found the best reason is that everyone
deserves the opportunity to be a Stylist. When you invite people to join you, you share
your most important benefit—the business opportunity!
As you contact people about your business, you’ll discover that some are eager to host
a Party, some will be enthusiastic customers and others will want to become a Stylist,
too. When you are making calls to friends and acquaintances, use the provided scripts
to help you with your word choices.
“I’m so excited about my new business! In fact, I’ve been so impressed with what
Cotton Chicks has to offer as a business, I wondered if you’ve ever thought about doing
something like this? I would love to share more about it. When can we get together?”
“I’ve started my own business and I would really value your opinion. I need the practice.
Would you mind if I did a trial run with you? That way, you will also get a better
understanding of what I’m up to. Actually, it is something you may want to consider.”
“Hi, Susan, this is Jennifer. Do you have a minute? I want to tell you about my new
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business, Cotton Chicks. I know we’ve been talking about finding something different
and fun to do, with good profit potential. I think this will be something you’ll get
excited about too. I’d love to get together with you to discuss it. What is so great
about this clothing line is they make it so easy for anyone to feel amazing in their
pieces, you don’t need any experience! And it’s a new company, so the potential is
limitless. Could we get together to discuss?”
“If you are interested in an opportunity that gives you extra income every month, tax
benefits, lots of fun, and allows you to build your own wardrobe with a discount, I
would love to chat with you.”
“Hey Samantha, it’s Heather. I just started a new business with Cotton Chicks and
I would love to discuss it with you. People are always interested in fashion. Seriously,
it’s pretty much all my Pinterest is! I know this is something that interests you too, so
I wanted to make sure I reached out to you. When can you get together?”
The world is full of people who would love to have a home-based business, but many
are simply not aware that our opportunity exists. So, take a fresh look at your List of
100. Don’t assume that you know what people need in their lives. It’s up to you to share
what you enjoy about your business, invite them to find out more and let them decide.
Online marketing is a faster way to reach people than ever before. Social Media
is a great way to connect with people, show off our fantastic products and plant
opportunity seeds! Videos are also very effective online. Take a short video showing off
the product, or sharing what Cotton Chicks does for your family. Social Media is the
perfect platform to showcase the Cotton Chicks lifestyle and give ideas on how they
can update their wardrobe.
Another great place to find potential Recruits is at your Party. Look for qualities in
your guests that would help them succeed as Stylists -- for example, maybe they love
the products, are “people” persons or have great business sense. During the party, keep
your eyes and ears open for reasons to share the opportunity. For example, when you
overhear guests talking about wanting to be home with their children, unhappiness
with their jobs, moving into a new home, etc, learn to recognize them as potential
team members.
INTERACT WITH GUESTS. It’s important to build relationships at your Party. When
people feel you’re interested in them, they will be more open to the benefits of joining
your team.
TELL YOUR STORY. Keep it short, simple and relatable; share a little bit about yourself

and how you became involved with the business. But remember, the guests are here to
enjoy time with their friends; so keeping information about you “short and sweet” is
one way to charm them! And never prejudge your guests—you never know who may
be looking for an opportunity like ours.
AFTER THE DISCUSSION, PLANT OPPORTUNITY SEEDS THAT CAN BE HARVESTED LATER.

One of the most effective opportunity seeds is, “How many of you would love to add an
extra stream of income to your monthly budget all while working around a flexible schedule?”

21

Continue with, “Well, do you know that just by doing one Party a week, you could begin to
cover some of your bills, or even some of the extras for your household? What would an extra
$
600 do for your family at the end of each month?” (Give some examples, i.e., eliminate
credit card debt, plan for a vacation, take care of kids extracurricular activities.)
SELL THE “TRY” IDEA. “The great thing about this business is that you can give it a try. It’s a
minimal investment, and they simply ask you to do a handful of Parties with some friends and
family of your own. At the end of that time, you will usually recoup your investment and have
made some extra money as well as earned some products for yourself. But you’ll never know
what this business could do for you until you give it a try!”
HAND OUT AT LEAST THREE RECRUITING PACKETS AT EVERY PARTY. Look for people who

might be interested in the opportunity. They are usually the people who ask questions
like, “How long have you been doing this?” “How many nights a week do you work?”
“How did you find out about this?” “Are there a lot of Stylists in the area?” Answer
their questions and then ask, “Would you like to take home some information with you
this evening to learn more. I could give you a call tomorrow or the next day to answer any
questions you might have. What’s best for you, Tuesday or Thursday?” It’s as easy as that!
An Information Packet would include a kit flyer, the comp plan, the Success Start at a
glance, and an look book.
HOSTS MAKE THE BEST STYLISTS! Always offer the business opportunity to the Host of

your show. She’s observed a Party first hand, which she’ll see is a lucrative opportunity
that is fun and easy. Share with your host the specifics of income from her Party. “You
know, Alison, that if you had been the Stylist for this Party, you would have made $___ while
sharing clothing with a great group of people.” Be sure to remind her that her show (or
bookings from her Party) could be the start of her new business.

Set Realistic Business Goals
One of the most important things you can do is to set goals for your business. Cotton
Chicks probably appealed to you because you have a goal of a more flexible schedule,
working at home, additional income or a chance to help others while having fun. Being
a Cotton Chicks Stylist is a great way to meet any or all of those goals.
Have you written down your income goals? Perhaps you would like to pay off debt,
cover a new car payment, give your child a private education or go on a special
vacation. Achieving those goals is as simple as determining how much you need to
earn, what amount of sales will equal that commission and how many shows, and team
members you’ll need to reach that goal.

SET YOUR FIRST GOALS
Each month, my goal is to earn $______________.
Each month, I need to hold ____ parties to reach my goal.

INCOME POTENTIAL
All Stylists make 20% of sales, but when you sell more than $1500 in a month, you give
yourself a raise! By just going the extra mile each month you will be able to earn up to
30% commission on your Personal Volume.
MONTHLY
SALES VOLUME

BONUS
%

TOTAL
COMMISSION
%

6,000 & OVER

10%

30%

3,000-$5,999

8%

28%

$

1,500-$2,999

5%

25%

UP TO $1,499

0%

20%

$

$

BUILDING A TEAM
IS MERELY HAVING A
POSITIVE ATTITUDE AND
EXPECTANCY. You’ve got

so much to offer—make
a difference in someone’s
life today! Take the focus
off yourself and share with
others to help them with
their needs. You will also
benefit through personal
growth, additional
income and
building a team.

INCOME
POTENTIAL

# OF PARTIES
EACH MONTH

1,800+

6-8

840 -$1,679

4-6

$

375 -$749

2-4

UP TO $300

1-2

$

$

*The average Cotton Chicks Party is $1000. Chart Based on an average $1000 Party.

DID YOU NOTICE?
By doing 6-8 Parties a month instead of 2-4, you can more than
double or triple your income because of the extra sales bonuses?
Plus additional income when you move up the career path!
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And with the Success Start Program,
you’ll earn more than just commission on your sales. You
can earn FREE products and additional rewards too.
Here’s an example of what you could earn during your
first three months of business.

Example
6 Parties each Month
x $500 Party Average
= $3,000 in sales
x 20% commission %
= $600 commission

YOUR CHECKLIST
The following tasks will help you succeed with the Success Start
Rewards Program . As you complete each task, check it off your list.

+ $ 240 bonus (8%)
= $840 income

Set up a work area

X 3 months
= $2,520

Make my contact list

PLUS: Over 100 in free
product and rewards

Set a regular phone appointment with my leader

$

Which of these describes you?
1. COTTON CHICKS INFLUENCER – Holds 1-3 parties a month

Set goals

2. C
 OTTON CHICKS ENTHUSIAST – Holds 4-6 parties a month, and shares the opportunity,

 ircle days on my calendar when I will work my Cotton Chicks
C
Business (Schedule times for phone calls and times for Parties.)

like a part-time job.
3. C
 OTTON CHICKS ENTREPRENEUR – Holds 6-8 Parties a month and shares the

Hold Launch Parties

opportunity while earning a full-time income with part-time hours.

Order extra materials (Look Books, business cards, etc.)

I SEE MYSELF AS A

ACHIEVE SUCCESS START REWARDS PROGRAM LEVEL 1

_________________________________ Stylist.
So, I will hold _____ Parties per month with a sales goal of ___________.

Book 6 Parties in my first full month
Hold 2-3 Parties and achieve at least $1000 in my first full month

Mark Your Calendar

Welcome my first team member in my first full month

Take control of your calendar from the very beginning of your business. Decide when
you’re available to work your business for the next 30 days.

ACHIEVE SUCCESS START REWARDS PROGRAM LEVEL 2

First, put a * on the 4-6 dates you can hold Parties. Then, choose the 2 dates for your
Launch Parties. Finally, mark the upcoming trainings, zoom calls and meetings you
plan to attend.

Welcome my second team member in my second full month
ACHIEVE SUCCESS START REWARDS PROGRAM LEVEL 3

MONTH:
SUNDAY

Hold 2-3 Parties and achieve $1500 in my second full month

MONDAY

TUESDAY

WEDNESDAY

THURSDAY

FRIDAY

SATURDAY

Hold 3-4 Parties and achieve $1500 in my third full month
 elcome my third team member before the end of my third
W
full month
ACHIEVE MY ULTIMATE SUCCESS START: Achieve an additional
$
1,000 in sales or $5000 total sales within my first full 3 months
(By hosting one additional Party every month) while sponsoring a
total of three new team members.
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Cotton Chicks Formula for Success!
With your Cotton Chicks business, you can work it part-time, full-time or big-time!
If you are ready for a big-time business and want full-time income, follow this proven
formula for success. It’s easy for you to implement, and when you follow the plan
consistently, you can build a substantial income.

3-5
Contacts
PER DAY

It’s easy to make three to five contacts a day
between the contacts you make while out and
on social media. When you do this consistently,
you’ll expand your business outside of your
immediate circle of family
and friends very quickly.

3 NEW CONTACTS A DAY = 15 NEW CONTACTS EACH WEEK = 60 NEW CONTACTS EACH MONTH

= a growing business!

1-2
Parties
A WEEK

(OR $1000-$2000 SALES A WEEK)

1 NEW

Consultant
A MONTH
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Parties are the main avenue of your business. Holding
1-2 Parties a week will put you in front of enough
people who will be interested in the business or
becoming a host. Aim to get two bookings from every
Party and you’ll maintain a consistent schedule.
Other avenues of sales include Facebook Shows (run
like a Home Party but online), personal shopping
experiences and more!

Recruiting is the key to unlimited income for
yourself and the ability to help others enjoy the
fun and flexibility of a Deco House business.
People are looking for an opportunity to earn
additional income on their own terms –it’s up to
you to share it!

TOP TIPS
for Your Success Start
Rewards Program

Tell everyone what you’re doing
and why you’re excited

Share your favorite products with
friends and coworkers

Carry Look Books with you—be ready
to share one all the time

Carry a notepad or post-it notes with you so you
can write down contact information (Be sure to
follow up)

Always know when your next three available
Party dates are, so when someone
mentions they’d like to have a Party, you can
schedule them right then

Remember, always get a date on the calendar
immediately when someone
says they will book a Party, even if it’s
just a “penciled in” date

Always ask for referrals
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www.cottonchicks.com

